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Selscting the Right Financial Advisor Can Help Keep You Financially Healthy

In my 20plus years asa feero nly financial aduser, I I:.'-e:we

1. DO YOU SERVE CLENTS INA
HDLIE MRY EEPACIT‘I"?

. e
pr n‘:‘.{glﬂw law «br’:aémaamjg;] where
there is a required fiduciary relationship.

Most financial advisers adhere 1o the
“suitability” standard — meaning Mz‘m«r
only have to docurnent an explana




By M Dauis

doctors

of why their investment advice was
reascnably jusified for you, With saxch a
Lo burden of procf, a financial adviser
cperating under this gandard couald aill
Wit an incentive prize to Maoi or a flat-
screen TV for zlling wou a particular
“suitable™ irmestimert.

The line is blumed betwreen functicning
as a fiduciary and abmest foncticning ina
fiduciary capacity. Lesson leammed? Dot
expect financial gunis o salespecple o
act in wour best interes. Because they
Jear't furcticon in a fidudiary capacity, by
definiticn, they don’t act solely in pour
bes firmncial interes, Ad pour financial
adviser 1o put in writing whether he o
she uphelds the fidociary gandard

2. HOW ARE YOU COMPENSATED?
Insist that the financial adviser disloss
all scamces of cormpensation. Along
these lines, if's impertant. that wou dan't
becoime confused by the intenticnally
tmcky tennindogy used in the ndusry.
Case in point: The difference Eetween
firmmcial advisers whe are "fee-cnly” and
“fee-based
“Fee-cnly” meats an advizer is paid
a flat fee —a percentage of the walue
of a clients assets or an houtly fee
The compensaticn stucture alirminates
conflicts of interest becanse there’s no
cotmmissicn. “Fee-based” means an
adviser takes fees and commissions. As
woal can see, these two tenns scund alike,
baxt heve vastly different mearings.
When reviewing conpensation
sources, alas ask the adviser if he or she
accepts “aoft dollar™ pavments —ie., do
they receive sore benefit for refeming
products of services? The SEC requires
that every registered investmnent advisr
disclose these types of payments.

3. DO YOU HAYE EXPERIENCE WITH
PRACTICE TRANSITIOMNS?

At soime point in the life of their
Fractice, it is quite comrnon for doctors

te either bring on ancther parmer or by
ore ot For that reascrn, ifs immpertant
that your firmncial adviser has experence
in practice fransiticns.

4. DO YOU HAYE EXPERIENCE
WORKING WITH SPECIAC TYPES OF
RETIREMENT PLAMS FOR DOCTORS?

When first establishing their practices,
meary doctors are forced to play financial
catch-up because they are burdened
with koge asudent loans, Often, they
Jear't begin retiternert savings untl their
eatly 0= That's why it's imponarnt that
woaxr financial advizer bas experience in
refirerment plans that are best-muited o
Phvdcians For example, doctors typically
need mote agpresdve Ieleiment mvings
Plans in their 305 and early 405 to make
up for lost time.

5. DO YOU HAVE AN INDEPENDENT
CUSTODIAN FOR CLIENT ASSETS?
In the post- Bermnie Madoff era, it's
Irmportant fo ask if your assets are held

by an independert custedian, In the
case of Madoff's clients, the money they
invested was accounted for sclely by his
fin —and it was generating false sate-
ments. Henee | it°s imperative o have an
independent custedian so that pou can
cotmpare those satements 1o the ones
generated by yoar adviser.

&. WHAT ASSET PROTECTION
STRATEGIES DO YOU RECOMMEND ?
Fer liahility reascns, doctors st pay
particular attention to asset protecticn
strategies. For exarmple, in the state of
Fonida, a pood finarvial adwviser would
recamemend that doctors pay off their
prittary resderce — becanse if they are
inwcdwed ina malpractice it that asset
cannct be taken away from them Alsc,
ceTtain types of anrnities can be a pocd
fit for doctors Eecause the date protects
them fram creditcrs. Even though thers
are certain drawhbacks to these invest-
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IMents, anrmities are sanetimes ustified
depending on perceived liability thrests
A good firemncial adviser will walk you
through the pros and cons

1. WHAT IS YOUR RATIO OF CLIENTS
TO INVESTMENT ADVISERS?

Ideally, financial planning and insvest-
ment advisory ints should have, at
meot, a Tatc of S clisnts per investnent
adviser. Since financial advising is an
chngcing, canprehensive process, the
Tatic should be lomr, 5o that you receive
beoth individualized attertion and finamn-
cial peace of mind.

&. CAN YOU PROVIDE
PROFESSIONAL REFEREMCES?

The SEC forbids registered inwvestnent
advisers fromm providing client
“festitnchialg’ and even giving the name
of a client is considersd a tesimeonial.
Therefore, adt for profesdonal refererves
— preferably from attomeys anddor CPAs,
as they have a bads for comparnison in
working with various finarvial advisers.

9. WHAT IS THE TOTAL COST OF
SERYICES?

Ask the advizer for an estimmate of
total armnial costs as a percentage
of the portfolic, This should inchude
a breakdown of both visible costs
(comrmizsions and adviser fees) and
less visible costs (expense ratics
and mutual funds, Tansaction fees
and referral incentive perks, such as
vacation Tips).

In zdditicn to asking thes questicns,
verify the finarcial advisers education,
inquire about any posdte disciplinary
action, and check cther credentials (eg .,
whether or nct hefshe eamed a Cenified
Firmneid Flanner® designaticn). Keep in
rmirid, oo, that finarcial plarming and
investment advising invelves divialging
personal infonTation, s meake are the
adviser is scmecne wou like and mast FE
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